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Wuat can be done in the way of checkmating obnoxious 
legislation where local agents unitedly and _ intelligently 
oppose it is evidenced in the fact that the Georgia legislature 
has adjourned w:thout having passed a single bill affecting 
insurance interests. Several of a very stringent nature were 
introduced and advocated to considerable extent, but the 
quiet influence of local agents, whose interests, as well as 
those of their companies, were threatened, were successful in 
relegating them to the pigeon-holes of various coiiinittces. 
The agents do not appear to have entered upon their york 
with flare of trumpets and beating of drums, but, instead, to 
have worked with members individually rather than col- 
lectively. More can be accomplished in this way than by 
an open declaration of hostilities, for legislators are like the 
average man, and will resist pretentious opposition, wlu'‘e 
entirely amenable to gentle suasion and logical reasoning. 
The Georgia method is a good one to adopt in other States. 





WHEN the Attorney-General of Arkansas was defeated 
some months ago in his prosecutions against the insurance 
companies for alleged violations of the anti-trust law he de- 
clared that he would not prosecute another trust “if it was 
organized in the State-house yard with a brass band.” The 
Secretary of State, however, apparently takes a different view 
of the subject, for he is reporting to the prosecuting officers 
of the different counties for prosecution those corporations 
that have neglected to file with him an affidavit to the effect 
that they are not associated with any trust or combine. In- 
surance companies that have neglected to file such affidavit 
are likely to have difficulty in securing a renewal of their 
licenses for next year, besides incurring the penalty of a fine 
of not less than $200 nor more than $5000 for such neglect 
each day that such neglect continues to constitute a separate 
offense. At least, such is the tenor of the interpretation put 
upon the law by the Attorney-General in the suits he insti- 
tuted in April last. 





TuE carnival of rebating has been in full swing for the 
past few weeks in New York and vicinity, and if there is an 
uninsured man left in the community it is not the fault of the 
agents, for they nave been most active. Rebates of ninety- 
five per cent of the first year’s premium have been offered, 
while ninety off appears to have been a standard quotation. 
One gentleman, who was figuring for a $100,000 policy, had 
hopes of getting a rebate of the entire premium on condition 
that he would renew for at least one-half the amount. Of 
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course, the prospective bonuses are at the bottom of this 
demoralization in rates, for agents who see a good sized 
lump sum almost within their grasp can afford to give away 
their commissions if they can thereby secure the required 
amount of insurance to enable them to clutch the coveted 
prize. Fortunately, this race for bonuses is confined to com- 
paratively few companies, but the activity of their agents is 
sufficient to demoralize the business quite generally for the 
time being. The anti-rebate compact has “gone where the 
woodbine twineth” for the present, at least, and the prospect 
of securing an effective substitute for it is not promising. 
As a matter of fact, the compact in its palmiest days never 
placed any restraint on the end-of-the-year scramble for 
business, or on the amount or frequency of rebates offered. 
It is to be hoped that the beginning of the New Year will see 
a revival of interest in the matter that will lead to the adop- 
tion of some practical plan for the suppression of one of the 
greatest evils that afflicts the business of life insurance. 





THE daily papers are indulging in much gossip as to 
whether or not Governor Roosevelt will secure a new Super- 
intendent of Insurance upon the expiration of the term of 
office of Louis F. Payn, in February next. The question 
seems to be a purely political one, upon which the Republican 
leaders are divided. The Governor does not want Mr. Payn, 
and has declared that he will not reappoint him; Mr. Payn 
wants the office, and the “machine” leaders want him to have 
it. Mr. Payn has been interviewed at some length, and, 
according to the interviewer, has thrown down the gage of 
battle to the Governor, declaring that no one else whom the 
Governor may appoint can be confirmed by the Senate. Sev- 
eral names of first-class men have been suggested, but they 
have declined in turn, which looks very much as though they 
had received a hint from the party leaders that their political 
health would be impaired if they aided the Governor in his 
struggle against machine control. It is reported that the 
Superintendent proposes to defeat the renomination of Mr. 
Roosevelt for Governor unless he gets a reappointment as 
Superintendent, thus dividing the Republican party, it being 
well understood that the friends of the Governor wish him to 
have another term. There are wheels within wheels, and 
much pulling of wires that are crossed, and with all this 
political manoeuvering we have no sympathy. Mr. Payn has 
made a good Insurance Superintendent, and if the record he 
has made while in office was the sole test of fitness for reap- 
pointment he would be accorded another term without hesita- 
tion. The bold defiance he has hurled at the Governor has 
had a tendency to alienate some of his friends, however, and 
may weaken his hold upon the Senate. The question of the 
succession has now become one of politics solely, and insur- 
ance interests have become a secondary consideration in the 
contest. 





THE WESTERN UNION’S SEPARATION RULE. 


UCH interest has centered about the position of the 
Minnesota Insurance Department regarding the 
separation rule adopted by the Western Union. In a com- 
munication dated December 12, Commissioner O’Shaugh- 
nessy adheres to the original opinion expressed by him pre- 
viously, on the advice of the Attorney-General, that “the en- 
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forced retirement or exclusion of any kind or class of author- 
ized companies from established local agencies wherein busi- 
ness is controlled, is held to be repugnant to the principles 
sought to be established by this law” (the anti-trust law). He 
therefore notifies the companies that the separation rule must 
not be enforced in Minnesota. This final decision was pro- 
mulgated after representatives of the Western Union had held 
a consultation with the Attorney-General and the Commis- 
sioner, so that there is no probability of a reconsideration of 
the question, so far as they are concerned. It is possible, 
however, that an agreed case may be made up to be presented 
to the courts as early as possible, and a prompt decision asked 
for. The Minnesota anti-trust law is substantially the same 
as that in force in several other States, and there have been 
intimations that they were to be enforced against insurance 
companies that attempted to put the separation rule into 
effect. But for this phase of the contest the “separation war” 
is in a fair way to adjust itself without additional friction. 

Letters and circulars without number relative to this con- 
troversy have been sent out broadcast over the land, dis- 
cussing the proposition in all its phases. Simply stated, the 
situation is this: For their own protection the Western 
Union was organized by a number of companies some years 
ago, and all reputable companies were invited to join; the 
membership soon became large, but did not embrace all the 
companies, and the non-members did not feel bound to ob- 
serve the rules, rates, etc., prescribed by The Union. The lat- 
ter companies were restricted to paying fifteen per cent com- 
mission to agents for business, while the non-Union com- 
panies paid anywhere from fifteen to twenty-five per cent. 
Agents naturally gave the preference to the companies that 
paid them the best, and it soon became apparent that the non- 
Union companies were getting the better class of business 
and the greater amount of premiums. This condition has 
existed for some years, and the Union companies that were 
supporting an organization for the general welfare of the 
business, found that while their competitors were free to pay 
commissions to any extent they chose, the Union members 
were tied down by the fifteen per cent rule. Various methods 
were suggested to remedy the discrimination that was being 
made without increasing commissions, but the handicap of 
the Union companies bore more and more heavily upon them. 
Finally, at the Niagara Falis meeting, the graded commission 
plan was adopted, whereby Union companies were permitted 
to pay fifteen, twenty and twenty-five per cent commissions, 
provided that an agent accepting the graded commission 
proposition should not hereafter represent non-Union com- 
panies; if they elected to retain this class of companies they 
would be restricted to fifteen per cent comniission. And so 
the fight was on between the two classes of companies, and 
agents have been greatly puzzled to know what to do. 

Why the companies outside of The Union refuse to become 
members of that body and to abide by rules and regulations 
that are good enough for the majority, is unexplainable, es- 
pecially as they are so anxious to be represented in the same 
agencies with the Union companies. That The Union was 
bound to protect its members, if possible, is apparent, or the 
organization would be worthless, but whether the separation 
rule, that was adopted by a bare majority, is the best method 
to pursue in the matter, is seriously questioned. Several 
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managers of Union companies have expressed their disap- 
proval of it, and it has certainly proven to be a disturbing 
element in the agency field. Had a resolution been passed 
instead authorizing Union companies to meet the commission 
rates of non-Union companies in mixed agencies, it is be- 
lieved that the commission difficulty at least would have been 
overcome. QOn such a basis the Union companies would have 
the advantage, being stronger financially, and generally more 
popular. While there are some non-Union companies that 
are financially strong, and enjoy the public favor to a great 
degree, the majority are not so well known as the Union com- 
panies, and their policies are not in such great demand. Most 
agents would prefer to give the bulk of their business to the 
Union companies, all things being equal, but the agent will 
look out for his own pecuniary interests first of all, and will 
sell his business to the highest bidder, even when his personal 
preference might lie in another direction. By the graded 
commission plan, the Union companies were placed on equal 
footing with their competitors, and would unquestionably be 
able to hold their own. But when this proposition has a con- 
dition to it, requiring the agents to turn out of their offices 
the non-Union companies, each agent is brought face to face 
with the question: “Where does my interest lie in this con- 
troversy between my principals,” and self-interest will gain 
the decision every time. 

Of course, the graded commission proposition will increase 
expenses somewhat, but the Union companies can stand it if 
their competitors can. It is not a time, however, when the 
companies can afford to squander any money, when losses 
are excessive and other expenses increasing proportionately, 
while the call for reduction in premiums is heard from all 
quarters. It is unfortunate that the separation movement 
should have been brought to the front so conspicuously at 
this time, when several legislatures are about to convene, and 
will unquestionably have their attention called to the subject. 
Adverse legislation may be expected in consequence of it. 





SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 


The subject of new regulations as to the proper cancelment of 
revenue stamps on policies, referred to in these columns a few days 
ago, has now come up in definite shape. A circular relating thereto 
has been issued by the Treasury Department, which treats of the 
matter as follows: 


In all cases where a documentary stamp of the denomination of 
ten cents or any larger denomination shall be used for denoting any 
tax imposed by the act of June 13, 1808, the person using or affixing 
the same shall, in addition to writing or stamping thereon, with ink, 
the initials of his name and the date when affixed, mutilate said 
stamp by cutting three parallel incisions lengthwise through the 
stamp, beginning not more than one-fourth of an inch from one end 
thereof and extending to within one-fourth of an inch of the other 
end. Where such stamp is canceled by cutting or perforating in any 
manner authorized by existing regulations, as aforesaid, the mutila- 
tion herein provided will not be required. This provision shall take 
effect-and be in force on and after December 15, 1899. 


According to Circular No. 1o1 the following ruling appears: 


Buildings occupied as paint shop or paint store and dwell- 
ing, carpenter shop and dwelling, printing office and dwelling, or 
anything other than store and dwelling, and also all contents thereof, 
are subject to all tariff rates and rules, namely: In brick buildings, 


household furniture fifty per cent, and building forty per cent of the 
highest contents rate, and no stock shall rate less than sixty per cent 
of the highest contents rate; in frame or brick and frame buildings, 
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household furniture takes same rate as building, which is that of the 
highest rated contents. 

Upon this basis the contents of a three-story frame building occu- 
pied on the first, or grade floor, as a dry goods store, second for 
dwelling purposes, and third as a photographic gallery, would, under 
the minimum, rate thus: Dry goods stock and fixtures, $1.50 iess 
ten per cent (sixty per cent thereof) equals eighty-one cents; house- 
hold furniture, $1.50 less ten per cent ($1.35), and contents of photo- 
graphic gallery, $1.50 less ten per cent, the governing rate for the 
entire risk. The building, being frame, would figure at $1.50 less ten 
per cent—higher than the rate on the grade floor stock of dry goods 
(eighty-one cents). This does not seem logical or reasonable. 

At the next meeting of the Exchange the following amendment to 
Section 20 of the agreement will be offered: 

Any member canceling a policy of insurance for non-payment of 
premium shall notify the manager, giving the name of the insured and 
the subject of insurance; and the manager shall so soon thereafter as 
practicable notify all members of the facts. 

In a recently published list of lines placed under the rules, in non- 
Exchange companies, there appears one of over $150,000 in London 
Lloyds on property of Chas. B. Rouss at 549 to 553 Broadway. 

Rates on contents of many of the so-called “fireproof” buildings 
located in the upper dry goods district are extremely low. Not a 
few companies are sticking out for old tariff rates. 

Broad hints are occasionally given out by observant brokers that 
irregularities exist in some of the uptown branch offices. As there 
are but five classes of risks which can be written through this medium, 
and the aggregate premiums thereon cannot be very large, extraordi- 
nary efforts, it is stated, are made by branch managers to secure 
everything in sight and by every means possible. An interesting ex- 
hibit of this style of enterprise appeared in some of the William street 
offices a few days ago. It was the choisest specimen of deliberate 
and wilful violation of Exchange rules which has thus far come to 
public gaze. 

The result of the State Department's examination of the Lancashire 
Insurance Company, which appeared recently, is a most gratifying 
exhibit. The surplus of the company shows a gain—something 
rather of a rarity in these times of abnormal loss ratios. 

The December meeting of the New York Board of Fire Under- 
writers was held yesterday. 

It is reported on the Street that West Pollock will represent the 
Potomac Fire Insurance Company of Washington, D. C., for the 
metropolitan district. 

The following rulings were promulgated last Thursday by Man- 
ager Hess to the members of the New York Fire Insurance Ex- 


change: 
_ Policies Must Specify Particular Floors When so Stated on the 
Card.—Where card in cabinet reads: “Floor to be stipulated in 


policy,” policies must specify particular floors on which they cover. 

Rate for Ladies’ Tailor Same as Dressmaker.—The manager rules 
that a ladies’ tailor takes the same rate as a dressmaker, viz.: sixty 
cents less thirty per cent. 

Transfers in Hudson River Stores.—The rate committee rules that 
to transfer a policy covering merchandise in one section of the Hud- 
son River Stores to cever in another section of the same stores would 
be in violation of Section 16—(a) of agreement. 

Commission Limited by Rate-——Members are requested to note 
that rates on Waterbury Cordage Works (now Standard Rope & 
Twine Company), Ten Eyck and Meadow streets and Vandervoort 
avenue, Brooklyn, are blanket based on no deduction for full coin- 
surance, and with commission limited to five per cent. The allow- 
ance of any higher rate of commission will be considered a violation. 

Rate for Floater on Horses, Vehicles, etc-—The rate committee 
rules that a floater covering “horses and vehicles, etc., wherever they 
may be in the State of New York, and to cover also while in transit,” 
is subject to “any other form of floater” rate, viz.: $2.50 less thirty 
per cent. 

Committee changes for the Fire Insurance Exchange are as fol- 
lows: E. F. Beddall of the Royal retires from the arbitration com- 
mittee and is succeeded by A. M. Thorburn of the Sun; T. Y. Brown 
of the agency of T. Y. Brown retires from the executive committee, 
and is succeeded by Wm. W. Henshaw of the agency of Hall & 
Henshaw. 


Ackerman, Deyo & Hilliard have added a life branch, a contract 
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having been signed with J. A. Goulden & Son, representing the Penn 
Mutual. 

Davis, Dorland & Co., owing to increasing business, have found it 
necessary to secure much larger offices, and are now located on the 
eleventh floor of the Woodbridge building. This firm ranks among 
the leading brokerage firms of New York city. 

Regarding the present situation a prominent underwriter says: 
“The whole country is simply rioting—even groaning—under the 
weight of increasing prosperity. Each day gives ample evidence of 
this, from the various trade reports in the commercial papers. All 
trades and mercantile occupations feel the effect of this increased 
business and commercial activity. The United States, blessed with 
her free institutions and her vigorous and contented people, bids fair 
to outrival the other nations in the march of progress and success. 
But notwithstanding these facts, when we look at the results of fire 
underwriting we stand appalled at the enormous fire waste that has 
been going on all over the country during the present year. And, 
as if to hamper further the business of fire insurance, to rob it of 
what little there is of profit under ordinary circumstances, and to 
threaten it with complete destruction, the legislators of the country 
are busy enacting all kinds of laws, requiring all sorts of statements 
to harass and annoy the underwriter, involving besides, additional 
expenses. Capitalists, merchants, commercial men, and people of all 
grades who have property of any kind to insure are interested, and 
deeply so, in having the fire insurance business placed on a stable and 
proper foundation without annoying interference from legislative 
quarters. But, it would appear that no business offers so many 
tempting invitations for attack by politicians as the fire insurance 
business, and why? Because these legislators seem to ignore, or are 
ignorant of the absolute safeguard which fire insurance throws around 
the commercial prosperity and commercial stability of the nation. 
If, for instance, during the few days left of 1899, a serious conflagra- 
tion should sweep over any of our large cities, it is impossible to pre- 
dict just how many companies could bear the strain and pay one 
hundred cents on the dollar. It is, therefore, absolutely imperative 
to the interests of the public that fire insurance companies should 
remain solvent; and this can only be accomplished by permitting 
them to so conduct their business along the lines of experience and 
common sense, free from inquisitorial, expensive and useless legis- 
lative burdens, as to enable them to obtain a reasonable return for 
the liabilities assumed. Cheap fire insurance security is often unre- 
liable, but at no time in our history has it been more so than at 
present. Regarding the great fire waste which has kept up for more 
than a twelve-month (now nearly twenty millions of dollars greater 
than last year) in a letter recently addressed by a New England 
gentleman to one of the daily papers, my sentiments are fully and 
concisely expressed. He says: ‘Students of financial and _ political 
economy will, sooner or later, take up this question, and when they 
do, its importance will force them to present it to the public as a sub- 
ject that must be dealt with by the people through the State govern- 
ments, and by public agitation.’ And, in my opinion, that is about 
all that legislatures should have to do with fire insurance matters.” 


Manhattan Fire has reinsured the business of the Globe and Rut- 
gers, except business outside of the United States and schedules and 
floaters, and the Insurance Company of the State of New York. The 
Globe and Rutgers will write from the home office only, having trans- 
ferred the entire agency department, but the last named company will 
retire. 

Manager Silas P. Wood of the Western and British America of 
Toronto has agreed to reinsure the suburban department business of 
the Spring Garden of Philadelphia, operated by George Wood. 


One of the surprises of the year is the consolidation ot Lethbridge 
& Davidge, with the Johnson & Higgins Company, which takes ef- 
fect January 1. This combination will place Johnson & Higgins 
easily first in point of premiums controlled by the brokers of the 
country. 

The report of Louis L. Coudert, who was appointed to settle the 
accounts of Andrew Freedman, receiver for the Lincoln Fire, has 
been filed with the County Clerk. The receiver collected $180,406 in 
cash, and property in excess of $55,000. He has paid all creditors in 
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full who have proven their claims, and has turned over to the stock- 
holders $42,250 in cash, some office furniture and the mortgages on 
Armour Villa Park, which have a face value of $162,000. This prop- 
erty was the doubtful asset; $2000 has been realized on it, and if put 
up for sale it would only bring about $35,000. 


Magdeburg of Magdeburg has been licensed by Superintendent 
Payn to do business in the State of New York. The Magdeburg is 
the largest of the German companies, and is the first of the Prussian 
companies to re-enter. 


William Stake & Co. have been appointed agents by the Delaware 
of Philadelphia, to transact inland and floating insurance. 


George E. Wood, who has managed the suburban department of 
the Spring Garden, which has reinsured with the Western and Brit- 
ish-America, has been appointed general agent of the Scottish 
Union and National and the North American of Boston ior the same 
department. Wood will continue in the same office, and is to be 
complimented on his success as a manager, as he is one of the new 
men who branched out as a manager about two years ago, having 
been connected previous to that with the German-American of New 
York as special agent for New Jersey. 


CHICAGO AND THE WEST. 


Complaints as to favoritism in the Chicago Underwriters Associa- 
tion have again broken out, and as in a previous case, a personal 
criticism of Superintendent Bowden is involved. The fault, how- 
ever, lies in the system whereby a member is liable to a fine for even 
an ordinary mistake, while no such penalty attaches to the Superin- 
tendent in either his personal or official capacity. 


For up to date the complaints involve only the classification 
schedule and the fire-proof building rates, the latter being wholly 
and unwisely in the personal discretion of the Superintendent. In 
the latter category is the present charge made by the Royal office in 
the case of the Newberry Building, while the Thomson & Taylor 
spice mill case was due to “classification.”” And now another howl 
has gone forth because a well-known office has just lost a line be- 
cause a new rate issued last week on a Canal street risk (without even 
prior notification to underwriters interested) is explained by “error 
in classification, thirty-five cents.” 

It is not improbable that in consequence of the irritation caused 
through such official mistakes on the part of the association an 
amendment to the by-laws will be introduced next month, making 
the association liable to individual losers in the same way that mem- 
bers are now liable to each other for similar errors. It is argued that 
the rule should work both ways. 


Edward F. Sharp and Rood & Matlack have been admitted to 
membership in Class One of the association. Maitland & McAvoy, 
who doubtless anticipate changes in the present status of the Colonial 
and Washington Insurance Companies of New York have taken an 
agency of the State of Liverpool, while Smith, Miller, Whitney & 
Barbour have taken in the Law Union and Crown. The Traders of 
Chicago is enjoying a delightful sense of poetic justice realized 
through the reinsurance of the Western business of the Traders of 
New York. 

C. M. Nichols & Co. are still adding to their agency, the latest 
substantial accession being the Greenwich of New York, for which 
they have just been appointed sole agents, the Teutonia of Alle- 
gheny having reinsured its Chicago business in the Greenwich. 

In addition to the retirement of the smaller companies, in whole or 
in part, such as the Teutonia of Allegheny, Traders of New York, 
Merchants of Providence, et al., the movement toward discontinuing 
small general agencies is again much in evidence. The Merchants of 
Newark expects to discontinue its Ohio and Michigan department 
next month, and thereafter attach that field to the Western depart- 
ment at Chicago, wherein Manager Garrigue has achieved a very 
fine record. The Louisville general agency of the Royal Exchange 
will be discontinued next month, and agents in that section report 
to the New York branch. The Spring Garden recently closed its 
Denver general agency, transferring its efficient manager, E. W. 
Dreher, to an important post at the head office. Locally, the most 
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important change for some time was the consolidation of R. A. 
Waller & Co. and Fry & Sheldon, thus uniting some of the most ac- 
tive and enterprising agents in Chicago in “one stupendous aggrega- 
tion,” as the good old circus poster used to say. 


The executive committee of the Chicago Underwriters Association 


‘is again considering the subject of automatic fire alarm equipments, 


and made it the special order of business last week. In the matter of 
protective devices the association has reached an agreement with the 
Union committee on fire protective engineering, whereby the local 
body is relieved from the financial aid heretofore given the technical 
bureau, and agrees that hereafter no device will be sanctioned for use 
in Cook county unless first approved by the Union committee. 


BOSTON AND VICINITY. 


The loss resulting from the recent fire in the lumber section of the 
South End of Boston, did not foot up as large as many expected. It 
will go but little, if any, over $50,000. 

It is the opinion of many Boston insurance men that his highness, 
the Commissioner of Internal Revenue, has exceeded the require- 
ments of the law in requiring the cancellation of documentary revenue 
stamps used heretofore. Others hold to the opinion that the law 
leaves it optional with the Commissioner to prescribe the methods 
of cancellation, and that, therefore, he has a right to promulgate 
such rulings governing the cancellation of stamps as he sees fit. 


The North American Insurance Company, of Boston, held its an- 
nual meeting on Tuesday of the present week for the election of 
directors. 


The Boston Board of Fire Underwriters has adopted the rules of 
the New England Insurance Exchange governing the sale and stor- 
age of calcium carbide, used in the manufacture of acetylene gas. 


Protective Department No. 3 of the Roxbury district has just re- 
ceived a magnificent clock, the gift of C. M. Faunce. 


The New England Insurance Exchange, at its meeting Saturday. 
adopted the following definition of the term “mercantile risk”: 

A building shall be considered as occupied for mercantile purposes 
only when the greatest hazard of occupancy is the storage, sale or 
exhibition for sale of merchandise. This shall not, however, be held 
to include hay, grain, coal, ice, lime or lumber storage, grain ele- 
vators, sale stables or storehouses appurtenant to manufacturing 
plants. 

The annual dinner of the New England Insurance Exchange will 
take place on January 5, 1900. The committee of arrangements con- 
sists of Fred. B. Carpenter, W. B. McClellan, C. C. Clifford, H. R. 
Turner, Elwood Hendrick, S. G. Howe, H. H. Soule, Jr., W. A. R. 
Boothby and F. A. Wetherbee. 

Life and Casualty Notes. 

Schemes for forming life and accident concerns, either one or the 
other, or the two combined, are reported to be cropping up. Any 
such scheme which is, on the face of it, for revenue only, to the pro- 
moters of it, will find it difficult to run the gauntlet of the Insurance 
Department. 


In the Massachusetts Supreme Court, the past week, were heard 
three bills in equity brought by the receivers of the Bay State Bene- 
ficiary Association against certain former directors of the association, 
whom the receivers desire to have compelled to account for sums 
alleged to have been illegally charged during their management of the 
association's affairs. The claim of the receivers is that the defendants 
wrongfully appropriated money to their own uses; that they made 
unreasonable contracts with members of their board, which acts were 
kept secret, and that, generally speaking, they carried on the busi- 
ness of the corporation virtually for their own benefit, all of which 
was contrary to the statutes, charter and by-laws of the association, 
which was a mutual insurance company, whose managers were en- 
titled to no more than reasonable compensation for the services 
actually rendered by them. The defendants, on the other hand, con- 
tend that they conducted the affairs of the corporation legally; that it 
was not a mutual concern but a corporation embodying the prin- 
ciples of general life insurance. The defendants also claim that the 
by-laws gave the directors full control of the business and the entire 
disposal of membership fees and annual dues; that they, as directors, 
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possessed power to amend the by-laws, fix their own compensation, 
which should depend upon the amount of accumulations from mem- 
bership fees and annual dues after the expenses of conducting the 
association had been deducted. In other words, the defendants claim 
that they were “the whole thing” while holding the offices of di- 
rectors. 


THE SOUTHERN FIELD. 


On Saturday, the 16th inst., the Georgia legislature went out of 
business. Unless some miracles are worked in the next few days 
this body will have made their exit without having added one line 
of insurance legislation to the statute books of. this State; but, on 
the other hand, have repealed the obnoxious Venable law. The anti- 
trust law which caused so much excitement still sleeps in the agri- 
cultural committee, never having reached a report. The tax bill 
which was to put a substantial increase on the premium tax, has been 
formally handed back to the Governor with the request that it be in- 
trusted to the care of the next session—in other words, it is dead, 
for the next body will be made up of different men who will have 
troubles of their own. During the legislature’s dying hour Manager 
Knowles and the Atlanta Home people made an active fight for a 
reduction of deposits, and finally succeeded in passing a compromise 
measure which provides that the required deposit shall be $10,000, 
instead of $5000, as the bill was originally drawn. This bill carries a 
proviso authorizing all foreign companies which have up the $25,000 
deposit to immediately reduce said deposit to $10,000, and, as there 
are more than fifty such companies, it will mean the withdrawal of 
securities amounting to something over three-quarters of a 
million dollars. And thus all the frightful bugbears which dis- 
turbed the dreams of the insurance people in the early days of the 
session, have crept into their holes and left the way clear for a merry 
Christmas. But let no one imagine for a moment that this happy re- 
sult was accomplished without effort. It represents unfailing vigi- 
lance and some of the shrewdest and most practical work ever 
brought to bear on any previous body, and is a high tribute to the 
gentlemen who had these important interests in charge. 


So much for Georgia, but New Year’s will hardly be over before 
the legislatures of various other States will begin to gather. Missis- 
sippi and South Carolina have theirs in January, and Louisiana, in 
May. Texas is to have a called session in January, at which it is 
hoped something may be done to ameliorate the severity of the new 
‘aw. But the State that is coming in for most thought just now is 
Mississippi, where it is believed conditions are favorable for enacting 
a law something on the order of that in North Carolina. The people 
have discovered that the statute admitting non-Board companies on 
a cheaper basis than those belonging to the South-Eastern Tariff 
Association has not had the expected effect of increasing competition 
or reducing rates, but has cut off about $10,000 of the State’s revenue. 
It is true that Monroe McClurg, Attorney-General-elect, is talking 
in a rather threatening vein as to what he will do, but it is hoped that 
he can be made to see the same light that broke on the good people 
of North Carolina. If this line of action seems to meet with success 
in Mississippi, it will doubtless be extended to South Carolina and 
Louisiana, and later on may be tried on Georgia. Many prominent 
underwriters consider this movement the most practical and signifi- 
cant event of recent years. 


Speaking of North Carolina, suggests the remarkable circular letter 
which Secretary A. W. McAllister of the Stock Mutuals is sending 
out to his agents, and which is given in part below. These instruc- 
tions would indicate that he not only doesn’t appreciate the benefits 
recently bestowed on his people by the South-Eastern Tariff Associa- 
tion, but they violate the sacred principles of mutuality on which 
these concerns were supposed to be founded. Agents are to collect 
the old rates from the ignorant and from those who place sentiment 
and patriotism above mere sordid pelf, but are to write new business 
and renew old at cut rates when necessary. Listen: 


Ist. Renew existing policies as they expire at the original rates—if 
the assured complains, explain the purpose of the cut in rates as 
above and urge that our dividends will reduce the cost nearly to a 
level with the cut rates and that there never would have been any re- 
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duction but for our dividends—if this does not satisfy, renew at the 
cut rate as a last resort. We know the sentiment here and at some 
other points and we believe we can renew three-fourths of our busi- 
ness at the full rates. 2nd. We will have to adopt the new rates on 
new business, though in some cases you may be able to secure the 
old rates on new business. We leave this to your discretion. If you 
will co-operate with us on these lines, the cut in rates cannot affect 
us materially, and when we have completed our arrangements for 
selecting and writing certain non-preferred classes of risks which we 
have written very sparingly if at all heretofore, and have perfected our 
plans for extending our territory so as to embrace other States where 
the cut rates do not obtain, then no harm can come to us from this 
last hostile act of the South-Eastern Tariff Association. 


Just as the managers and special agents were figuring up their 
year’s business, and some of them smiling over a neat contingent 
profit, news comes of a $1,000,000 fire in Augusta, Ga., which is the 
second conflagration at that point within the year. This will bring 
up the question of increasing the rates in the larger cities of this field 
which has already been seriously considered. With the exception of 
Atlanta and Columbia, S. C., it is said that every large city in the 
South is rated entirely too low, and the record of the latter city is be- 
lieved to be due to the fact that it has so far escaped the accidental 
starting of the fire which is almost sure to come, and which would 
find a department not at all adequate. The insurance loss by this 
fire is about $650,000. 


Life and Casualty Notes. 


The Bankers Guarantee Fund Life Association of Atlanta, a local 
concern organized here four years ago on the model of the St. Paul 
association of similar name, has seen the handwriting on the wall, 
and announces in a page advertisement that it has arranged for 
the Security Mutual Life Insurance Company of Binghamton, N. Y., 
to take over all its policies at the same rates and without re- 
examination. This announcement was first made at the regular 
annual meeting of the policyholders, held here ‘last Wednesday, and 
came as a great shock. The gentlemen who composed the com- 
mittee to look into the proposition soon ascertained that the local 
concern was on its last legs, and as Secretary Charles M. Turner of 
the Security Mutual was on hand with a proposition to care for them 
without increased present cost, the committee did not hesitate to 
recommend the change. Before this amalgamation or absorption 
can take place, however, it will be necessary to have the approval of 
Insurance Commissioner Wright of Georgia, and he seems to think 
that it can be legally accomplished only by unanimous consent of all 
the policyholders. If this cannot be obtained it will probably mean 
a winding up of the concern and a distribution of its small assets. 
If it does go through, the Security Mutual will establish a Southern 
department in Atlanta with Secretary Craig Cofield of the Bankers 
as Southern manager. The history of this concern has been such 
as to afford an unusually fair opportunity for testing the feasibility 
of operating a company of this kind in the South. Its directory was 
made up of the best business men in the State, bankers, manufactur- 
ers, and one national bank examiner, and it has been honestly and 
carefully managed, except for one defalcation which was discovered 
before it exceeded $4000. Secretary Cofield is an earnest and capable 
man who has the respect of the entire community. But despite these 
facts the records show that the association has not grown per- 
ceptibly in the last two years, and while it has no losses due and un- 
paid there was little chance of remaining solvent very long. Their 
income for the first six months of this year only exceeded the dis- 
bursements by a few dollars, and as their death rate was already be- 
ginning to increase, its officers decided to shift the liability while 
there was yet time. They now have about $4,000,000 of insurance in 
force and claim assets of something more than $100,000, and the 
scoop is considered a good one for the Security Mutual. 


Talk about your high-pressure methods and rebates among old line 
life companies!’ Why here is a story from the fraternal ranks which 
makes all other year-end tales of life insurance transactions sound 
like cold conservatism. The Woodmen of the World maintains its 
royal sublime court at Omaha, and the sovereign commander, who at 
present holds down the throne, is J. C. Root. Now it appears that 
this puissant potentate decided for the convenience and welfare of his 
subjects, and for other reasons, that he establish a vice-regency over 
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the southern part of his vast domain, and the royal favor lighted on 
Jonathan B. Frost; who was forthwith installed in Atlanta, with the 
modest title of Provisional Head Consul, and jurisdiction over 
seventeen Southern States. All went well until Frost was rendered 
dizzy by his lofty position and a profusion of high-sounding titles, 
and like Cesar, he became ambitious, and began to ask: “Who is 
this man Root, anyway, that he should rule over me?” In other 
words, he hankered for a crown himself, and started out to do a busi- 
ness which would show his royal woodmen who was the real thing, 
he or Root. He had heard of the great things that are done in New 
York and Chicago during the fall months, and without waiting to 
consult the regal Root at Omaha, forthwith issued the following 
proclamation: 
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We are authorized by the sovereign commander to make a grand 
rush of new applications during the closing months of the present 
year. We can crown our labors at this last hour of the closing cen- 
tury in no better way than by leading some neighbor into the pro- 
tection of the camp. Every camp now rally to a grand log-rolling 
to be held during October and November. Win the five hundred 
dollar prize. 

This is authority under which your camp shall receive new appli- 
cations during said two months of October and November at the 
fee of $2 (regular entrance fee is $10) and the camp physician fee. 
This is a neck to neck race between 1500 camps. 

Under similar circumstances, Shakespeare makes Cardinal Wol- 
sey say: “The third day comes a frost—a killing frost—and nipped 
his root,” but in this case it was Root who nipped the Frost, or 
words to that effect. He has promptly repudiated this bargain- 
counter offer as unauthorized end presumptuous, and makes other 
sensational charges in The Sovereign Visitor for December. Frost, 
on the other hand, claims that he has made $200,000 out of the order 
in the last five years and that Root is jealous of him. If this last 
statement can be preven there will be a grand rush from the old-line 
ranks to the glorious old flag and appropriations of fraternalism. 

















CORRESPONDENCE. 


KANSAS. 
[From OuR OWN CORRESPONDENT. ] 

Cc. E. Tebbetts has succeeded Secretary John H. Carr of the Citizens as 
special agent of the Hartford for the State of Missouri. For the past ten 
years Mr. Tebbetts has represented the company in a similar capacity in 
Nebraska. 

Isaac P. Snow of Chicago, superintendent of agencies of the Massa- 
chusetts Mutual Life, was shaking hands with his army of Kansas City 
friends on the 7th. Mr. Snow was on a tour of inspection of the Missouri 
and Kansas general agencies of the old reliable. 

Hurry H. Beekman, manager of the tna Life and Accident, is re- 
ported to have recently made some-good strikes in the Joplin lead and 
zinc mining district. For several months past he has been associated 
with the Mastin interests in the development of paying mining proper- 
ties. 

B. F. Collins, chief clerk of the Bales & Hogsett agency, will, on Jan- 
uary 1, accept the special agency of the Greenwich. He will office with 
W. P. Harwood & Co. Mr. Collins has had ample opportunity to fit him- 
self for field work. Bales & Hogsett head the list of the big Kansas City 
agencies. Previous to his connection with this firm, Mr. Collins served 
Milo E. Lawrence for several years. Until a year before Mr. Lawrence 
sold his agency to Bales & Hogsett he wrote more premiums than any 
other agency. 

Charles D. Mill, the well-known general agent of the New England 
Mutual Life, will close his year’s work with a cosy increase in premium 
income to his credit. His record for 1899 is, indeed, creditable, in view 
of the fact that he has for years past led all managers of the company in 
this State. 

D. A. Weyer, general agent of the Maryland Casualty Company, has 
trimmed every moment of his working hours during the past year with 
well directed efforts. He set the machinery of his agency force in motion 
at the beginning of the year with no little fear and trembling. He had 
just resigned the management of the Union Casualty—a Missouri com- 
pany, an institution for which the loyal Missourian would naturally have 
a kindly feeling. But Mr. Weyer not only held his old patrons with ease, 
but has augmented his premium receipts by a very handsome per cent. 

W. G. Ritter, formerly connected with the Pacific Mutual Life, has 
been appointed city agent of the Maryland Casualty. 

Fred C. Hey, formerly special agent of the A®tna Life, has been ap- 
pointed city agent of the Maryland Casualty. 

The ‘‘Anesta’’ Society is the name of a new Missouri fraternal that 
applied for admission to Minnesota and was refused on the ground that it 
had not been tried at home. 

John F. Eaton, one of Kansas City’s best-known business men, has 
been appointed general agent of the Union Central Life, with offices in 
the New York Life. building. 

Charles E, Hochstetler, general agent of the Travelers, has moved his 
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headquarters from the New England building to the Bank of Commerce 
building. Mr. Hochstetler is the pioneer life insurance manager of this 
section. He always keeps abreast of the times. It was he who first 
moved south of Sixth street; at one time that was the main business 
street of the town. The business portion of Kansas City is gradually 
extending southward. Mr. Hochstetler’s new quarters are handsomer 
than ever, and that is saying a good deal for this lover of the esthetic. 

The Fidelity and Casualty Company has been investigating the death 
claim of the late W. J. Fetter, it is asserted, and is now in a position to 
prove that the death of Mr. Fetter was solely due to a cancerous condi- 
tion of his kidneys. The sons of Mr. Fetter claimed that his death re- 
sulted from internal injuries sustained while getting off of an east-bound 
cable car. Fortunately for the Fidelity and Casualty, Doctors Porter and 
Binnil have preserved the kidneys in alcohol. 

Secretary Faymonville of the Firemans Fund and Assistant Manager 
peng of the central department of that company were in the city on 
the 9th. 

Richard T. Gentry, general agent of the John Hancock Mutual Life, is 
confined to his apartments at the Midland Hotel with an attack of gas, 
tritis. His illness dates from December 9. 

F. O. Chesney, general agent of the State Mutual Life, has recently 
made agency appointments at the following Missouri points: Marshall, 
Slater, Osborn, Weston and Smithville. Mr. Chesney, as usual, has done 
a nice business this year. Though his business will not reach as high a 
figure as last year, it is of a more lasting quality. 

Joseph A. Rush, general agent of the Fidelity and Casualty, reports that 
this is the banner year for his agency. He will marshal a premium 
income of not less than $100,000 for 1899. 

G. M. Walker of New York, superintendent of the fidelity and burglary 
claim department of the Fidelity and Casualty Company, is busily en- 
gaged in making adjustments here. In addition to his other duties, Mr. 
Walker disposes of all the personal accident claims that go to suit, as 
well as all general suits brought against the company. 

Secretary Carr of the Citizens of St. Louis was here recently and made 
the following agency appointments: Bixby Willis, Lawrence Cunning- 
ham and Joseph Harris. 

A. J. Welles recently met with a very painful accident and was con- 
fined to his apartments at the ‘Virginia’ for over a week. A friend 
carelessly thrust the edge of a newspaper into his eye. 

Dr. Milo E. Lawrence, the well-known fire insurance broker, will move 
his office on January from the American Bank building to the Bank of 
nit ia building. He will also engage in adjusting fire losses for the 
insured. 

W. B. Johnson & Co. now represent the Williamsburgh City. This 
company was transferred from Tribble & Pratt. 

Munson, Parker & Durfee have added the Mechanics of Philadelphia 
to their agency. This company was formerly in the agency of Simpson 
& Groves. 

Pratt & Farrell are writing risks for the Caledonian, which was for- 
merly represented by W. B. Johnson & Co. 

Munson, Parker & Durfee have completely overhauled their agency 
during the past five months. Not one of the following non-Union com- 
panies were then represented by them: New Hampshire, American of 
New Jersey, Fidelity of Maryland, Pacific of New York, and Mechanics of 
Pennsylvania. Major Munson informed your correspondent that he has 
never during his experience in the business of over a quarter of a cen- 
tury made so much money as at the present time. 

Arthur E. Pinkney, the general fire insurance adjuster, will devote a 
portion of his time to the furtherance of the interests of the Mutual Life 
of New York. He has been appointed joint manager of the company. He 
is associated with Charles N. Seidlitz. A. W. D. 





SAN FRANCISCO. 


[FRoM OUR OWN CORRESPONDENT. ] 
Mannheim, Dibbem & Co. have been appointed San Francisco agents of 


‘the German Alliance. 


The Netherlands Insurance Company of Holland will enter the field 
from January 1, 1900, William Macdonald, manager of the London and 
Lancashire, becoming their Pacific Coast agent. 

The Board of Supervisors has passed a very stringent ordinance in refer- 
ence to the storage of calcium carbide, which has had the effect of re- 
ducing the number of stores where the article is for sale. Fire Chief 
Sullivan had issued orders forbidding his men entering certain warehouses 
where the carbide was stored. 

The Pheenix of Hartford has given notice of its intention to retire some 
of its special agents on January 1, on account of expense pressure. 

The report of the Rating Committee of the Board of Fire Underwriters 
of Honolulu has just been issued. It has adopted a schedule for rating 
brick buildings which is patterned along the same lines as the one in use 
in San Francisco. 

Rumors of the circulation of a petition asking for the suspension of 
rates in Los Angeles have caused quite a flurry along the street during 
the past week, as dissatisfaction has been brewing for a long time, in- 
creasing as the rivalry between certain American and English companies 
become more intensified. It is said that the present troubles arose out of 
a desire of a large English office to revenge itself on its former agents 
who resigned to accept the agency of an affiliating company, since which 
time the Britisher has been unable to secure satisfactory representation. 
Although there are a number of companies who would willingly vote to 
suspend rates, that they might improve the opportunity to secure ad- 
mission te a field which has proven difficult to enter, it is thought that 
the vote necessary—one-third of companies represented—cannot be had 
and the local agents will be spared the chance of doing business for love. 

The Phenix Insurance Company of Brooklyn have at last secured a San 
Francisco agency in the firm of Macondray & Co. 

The Glens Falls will make its Coast reappearance on January 1, 1900, 
the agency going to E. E. Potter, who now represents the Franklin and 
Williamsburg City. It is not known whether the company will join the 
board or not, as Mr. Potter now is a free lance, but as he is very close 
to officers of his new company it is presumed that he will be allowed full 
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sway. However, it makes very little difference to the street, for although 

Mr. Potter has for years been a non-boarder he has at all times com- 

manded the respect of the members of the board for his conservatism and 

advocacy of adequate rates. W. F. H. 
San Francisco, December 15. 





COMMUNICATIONS. 


The Anti-Rebate Compact. 
{TO THE EDITOR OF THE SPECTATOR. ] 

In view of the meeting which is to be held in New York this month 
regarding the formation of the new anti-rebate compact, it has occurred 
to me that a clause printed or stamped upon policies somewhat in the 
following form would effectually block the rebate evil, so far as the policy- 
holder was concerned. The clause I would suggest would be as follows: 


This policy is issued on the further condition that the full annual 
premium specified in the body of the policy has been or will be paid by the 
holder. Should it afterward appear that the full premium has not been 
paid, then the company’s liability under this policy shall be only such 
proportionate amount of the policy as the actual premium paid bears to 
the amount that would be insured. 


Some such form of indorsement could be signed by the proper officer 
of the company, or embodied in the printed conditions of the policy itself. 
In this way, it seems to me, a purchaser of a $10,000 policy, where the 
full annual premium was, say $300, would see to it that the policy was 
not liable to be cut in two by a rebate of one-half the first premium. 

So far, all the penalties seem to be aimed at the agent or the company, 
and no drastic remedy has ever been proposed that would apply to the 
policyholder himself. It seems to me that an indorsement or condition 
of this kind would be perfectly legal, as it would be just and fair to all 
policyholders. All of which is respectfully submitted. Yours very truly, 

W. F. WRIGHT, Manager. 

Buffalo, N. Y., December 11. 








INDUSTRIAL INSURANCE. 


[Our readers will oblige by sending us suggestions, items of news, ete., such 
as appointments of superintendents and assistant superintendents, or anything 
of interest in connection with industrial insurance.] 

—M. E. Meagher, formerly superintendent of the Metropolitan’s Youngs- 
town district, has been transferred to the Lansdale (Pa.) district. 


—The agents of the John Hancock Haverhill (Mass.) district held a 
jollification last week at the home of E. P. Bangs, to celebrate the elec- 
tion. 

—Alfred J. Bantin, who resigned from the superintendency of the 
Metropolitan’s Troy (N. Y.) district some time ago owing to ill health, 
has recovered, and will assume charge of the company’s Albany district. 

—Frank Lynn, formerly agent for the Metropolitan at Bethlehem, Pa., 
has been promoted to the position of assistant superintendent in the cont- 
pany’s Norristown (Pa.) district. His successor at Bethlehem is Wilson 
H. Lynn. 

—Edward Taylor, assistant superintendent in the Metropolitan’s district 
at Jackson, Mich., has made such an excellent record during the past five 
years that the company has presented him a check for $500 to show its 
appreciation. 

—F. McAleer, who was recently promoted from the position of agent 
to that of assistant superintendent in the Metropolitan’s Haverhill (Mass.) 
district, celebrated the event by giving a complimentary banquet to his 
agents and friends. He succeeds P. F. Byrnes, who has been transferred 
to the company’s Buffalo district. 

—This week closes the year so far as the industrial canvass is con- 
cerned, for next week’s work will constitute the first issue of the new 
year. That it has been a highly successful year every one concedes, and 
now the point is to continue the good work and make increase each week 
right from the start. The reward of merit only comes to those who are 
continuous workers. 

—A flurry in industrial circles was recently created in Indiana by a 
decision of the Attorney-General to the Insurance Department to the 
effect that assessment companies could not issue policies on the lives 
of minors. Through the usual ignorance of the daily press on insurance 
matters the impression was spread that the ruling also applied to stock 
companies, whereas the decision hinged on the capability of a minor be- 
coming a member of a mutual company. Indiana is one of the best States 
in the Union for industrial insurance, and the rights of minors are amply 
protected under the contracts issued by the reliable industrial companies 
operating there. 
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NEWS OF THE WEEK. 


The Attorney-General and the Mutual Reserve. 
[SPECIAL TELEGRAM TO THE SPECTATOR.] 
ALBANY, December 19.—Attorney-General Davies to-day informed In- 
surance Superintendent Payn that his report on the examination of the 
Mutual Reserve Fund Life Association did not state sufficient facts to 
warrant the Attorney-General in instituting or maintaining an action 
against the corporation. E. C. C. 








The Actuarial Society’s Examination. 
THE examination committee of the Actuarial Society has only recently 
completed its report on the candidates. Barely one-half of those who pre- 
sented themselves actually passed. 

The examination papers of the Actuarial Society have been thought by 
some persons to be not as difficult as those of the Institute of Actuaries, 
but it must be remembered that while the American Society does not ask 
as many questions as the English Society, it allows only six hours for the 
answers, while the English Society allows eight hours, and furthermore, 
the American Society requires candidates to attain two-thirds of the 
maximum marking, while the English Society requires only fifty per 
cent. 

To faithfully examine all the examination papers of the candidates so 
as to fairly determine their merits requires considerable work. The point 
is not merely whether the candidate has got the right answer in each case, 
but whether he has used a good method in obtaining it, and whether he 
shows real knowledge of the subject, even if through some mistake he has 
not got quite the right answer. All these points have to be carefully 
weighed in fairness to the candidates. The report of the committee has 
been much delayed by the fact that one of the members was sick for some 
time, another was frequently called out of town and all were very busy, 
but they finally all came separately to a unanimous agreement as to all 
the candidates. It must be remembered that the committee serve en- 
tirely gratuitously and all the examination fees are turned into the society. 

Each candidate has been informed of the committee’s verdict, but the 
committee do not think it proper to make their findings public until after 
the report has been submitted to the council of the society. The next 
examination is to take place about the first of May, 1900. 





The Union Side of the Separation Controversy. 
EUGENE CARY, manager of the Western department of the German- 
American Insurance Company, has issued a circular to agents explaining 
the position of the Western Union companies regarding the separation 
rule adopted at the Niagara meeting. The circular is too lengthy to repro- 
duce entire, but we make the following extracts: 


When, about twenty years ago, the business of fire insurance in this 
country had assumed such conditions as to threaten the very life of the 
companies engaged in it, certain companies got together for the purpose 
of adopting means to place the business and to continue it on safe and 
equitable conditions. Into this scheme all reputable stock companies 
were invited to enter. The plan contemplated the fixing and mainten- 
ance of fair and adequate rates; the adoption of proper building and fire 
ordinances by cities and towns; the establishment of efficient fire depart- 
ments, proper regulations and safeguards touching the _ storage 
and use of combustibles, etc., and generally the improvement of 
the fire hazard of the country. This work necessarily involved 
no little expense to the companies, and as every company would 
share in its advantages, it was only fair that all should con- 
tribute to the cost. It was soon found, however, that there was a 
certain number of companies which refused to make any contribution to 
this work, preferring to stay outside and accept the advantages of the 
scheme and prey upon the companies which were contributors to it, and 
who were bound by certain rules as to rates and practices. These out- 
side companies did not fix rates for themselves, and, although advertising 
themselves as independent of combinations, they were not independent of 
established rates, for when rates were advanced, they advanced theirs; 
when they were reduced, they reduced theirs, always keeping them a little 
below the agreed rates of the associated companies, which they could 
afford to do because free from the expenses above referred to. 

That this was unfair it needs no argument to establish. Of course, 
when the companies had agreed to the observance of rates it became neces- 
sary also that they should agree as to the compensation to be paid to 
agents in the way of commissions. Otherwise, equality would be de- 
stroyed, and there would be no uniform rates so far as the receipts of the 
companies were concerned. These outsiders not only refused to come into 
the arrangement as to rates, but they immediately sought to secure an 
advantage by the payment of extra commissions to agents as an induce- 
ment for turning the business to them. They became so active in this 
that the associated companies sought to correct the abuse through their 
agents, by taking from them an agreement not to accept from any com- 
panies more than fifteen per cent commissions. This agreement, binding 
the honor and conscience of the agents, should have been respected by 
every moral and right-thinking man, and, if observed, would have given 
no company any undue advantage in any agency. But instead of respect- 
ing them, these outside companies, by methods most dishonest and un- 
worthy, went to work deliberately and persistently to corrupt the agents, 
to break down their moral natures, and by the payment of larger than the 
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agreed commissions, to bribe them away from their fidelity to their obli- 
gations and their duty to themselves and to the companies to which these 
agreements had been given. 

To show you how far these disreputable methods succeeded, we will 
give you a few of many specimens from the records of last year’s busi- 
ness at several and different agencies in the State of Ohio, where the local 
agents are required by law to make a return of their premiums. Many 
others of like character could be added. The italics show the extra-com- 
mission companies. 


ONE AGENCY: ANOTHER AGENCY: 


Germania of New York..........++ $ 470 NS AE. TOGMOMB 5 005 0 siscpeavesecs 749 

London Assurance ...........+0+ 49 ye eee 115 
PMNEER SIMON. ooo icvceccccawvees 69 

ANOTHER AGENCY: 

NWN. Wh, DMO Solstice dstiinsctes 2519 | ANOTHER AGENCY: 

New Hampshire........0.+ceeeeeees 791 EOS ER ere 79 

— — steer eereeeerence ood Seo OT See sss cash ciee taee ee s03 

ee reer cal en: ES TTA RE AIR ih il i 
Phila. Underwriters............... 113 Royal ad 


ANOTHER AGENCY: ANOTHER AGENCY: 


German of Freeport...........0000+ 1384 Westchester (then paying extra 
National of Hartford............. 385 RB ent: 20a tices 6 0¢sseSneeveeiee sind yr 
New York Underwriters.......... 301 PUT ELO LETMON 22 -cerccerecccceres 
MMMEN cay caimetanxks diawiwbacis 170 IME, 99s 9 oso secesdarsspeancns 981 
a a Seiko Fave eeseenny 872 
J 7 “ENCY- sOTMAN AMETICAN ..icccccccsvecs 608 
prviverteem gen ; 686 London & Lan..........2.seeeeeee 220 
ie oF Fb. a ee ” 
SS errr 150 3 ' 
German American.............0.- 107 (This agency was established by the 


| German American, which up to a recent 


date was [as it ought to be] the leading 


ANOTHER AGENCY: 
company in the agency.) 


Continental 2... 0scvccvsevecccsseves 
N. W.. National 














Springfield ....... ANOTHER AGENCY: 
*hoenix of Hartforc em of BODE i ccseecssaawnas om 
7 3 ns DISORD. is wnis s oawcceGaceuaeaibecer 
ANOTHER AGENCY: Ins. Co. of North America...... 504 
RB OO Ee $ 419 PEOES: BRIO. cay sivesasnsecasac 251 
National of, Hartford............ 112 
Commercial Units. o...csisdviee ss 60 ANOTHER AGENCY: 
‘f 4 *-ENCY: PP Sage LES O° AER a ea oT 2302 
ANOTHER AGENCY: Continental ree er 2106 
German of Freeport..........0e000 1184 National of Hartford 838 
Milwaukee Mechanics........+.000+ 679 ities eer ee to an 
ati Hoong & Merc.........00 = German American...........-..+ 412 
ANOTHER AGENCY: ANOTHER AGENCY: 
+3. VR eae German of Freeport.............00- 1026 
eet oe 28 ae 
RODIN acs sas vdgesresuns 
ANOTHER AGENCY: fiche. rn % 
German of Freeport.....6...seece0e 534 ANOTHER AGENCY: 
PASE KT MIE R oSe chweanneckutanses 177 No OW, Datousl.; oisssiniesscccsas 812 
PN 555 kd ddaNGEKAaRdS OARS KEIR SS BFE PENG VIVRUIE 6ocnssce50ssicnncarere 188 
| Phonm of Martlord....... 2606000. 110 
ANOTHER AGENCY: 
Continental .......... ANOTHER AGENCY: 
German Ameri NO. SUE. oa dics erates eouts 1116 
ee a ee rere New TOmpare sioicscv a viviasiceieces 867 
oe a rr eee ee SDTAREEIO «55s ssawesvinscrwesesnn si 252 
Ceriien jAMerIcae... <s.000600000s 0 150 


ANOTHER AGENCY: 


CO UP s OW Be rics ccvnsiscsvecnce 538 (Up to two years ago the Springfield 


OEE Boss 5k ss 2stn re sWacswe san ece 430 was the leader in this agency, and con- 
EUOQGON 5 ier yciawsidobesscsvatnines 97 tinued so as long as the uniform com- 
BONA a ava nsacssn essences rusees 72 mission was observed.) 


The situation in Ohio, illustrated by the foregoing examples, is no dif- 
ferent and no worse than it is in other States. The old and strong com- 
panies have been crowded to the lowest position in scores and hundreds 
of agencies, not because the companies that have displaced them possess 
superior strength or merit, but only because of the dishonest, immoral and 
corrupting processes hereinbefore referred to. 

To meet the situation above set forth, and as a measure of self-defense, 
we decided to allow graded commissions to such agents as represented, or 
would represent, companies that were and would be under the same limit- 
ations and obligations as to the payment of commissions and the general 
conduct of the business, thus removing loyal agents from the tempta- 
tions that were continuously placed before them to transfer their business 
to rival companies for the sake of the larger compensation offered, and as 
an inducement also to other agents to place and keep themselves in a po- 
sition where divided allegiance would be no longer an advantage. 

It may be asked why not pay the graded commissions in agencies where 
these rival companies are represented, and where they are paying higher 
commissions? The answer is that experience has proven they cannot be 
trusted in our agencies. They will not agree to confine themselves to the 
commissions we allow; they will consent to no limitations upon them, and 
very soon we would find ourselves in the same situation as now, bound 
to a limited rate of commissions, while these other companies would be 
paying still higher figures. Already many of you have received the offer 
of such higher commissions from them since the graded commission move- 
ment was begun. 

To those agents that are eligible under the rule hereinbefore stated to 
receive the graded commissions, we will gladly pay them. To those that 
will render themselves eligible, we will gladly extend them. Every agent 
must decide for himself freely whether he will qualify for the larger com- 
pensation or continue on the present basis. We hold no club over the 
head of anyone; shall expect every one of our agents to act as his sense of 
justice and a careful regard for his own interests may dictate. And cer- 


tainly we shall not pursue the vindictive course threatened by our leading 
rivals against any that may choose to act independently of our wishes and 
regard his own judgment rather than ours. 
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THE OTHER SIDE. 
An officer of a non-Union company makes the following statement: 


It was clearly the purpose of the Western Union to force the separa- 
tion of Union and non-Union companies by passing the new commission 
rule. Having been unable to accomplish it by means of the commission 
pledge which they have used for years, they evidently decided to try the 
effect of offering agents an inducement to give up non-Union companies. 
While it is claimed that it is a matter entirely voluntary with the agents 
whether they accept the new commission or not, it is true that the agents 
are being labored with by the representatives of all Union companies to 
accept the increased commission and resign the agency of non-Union com- 
panies, so that it is clearly a campaign of separation. Realizing this and 
the fact that it is a combined movement on the part of some eighty 
companies, we must use every method at our command to prevent our 
agency plant from being disrupted. We are only one against eighty, and 
are, therefore, justified in the course we have taken. Agents having ac- 
cepted and continued our agency for years without question as to our 
membership in The Union are not now justified in resigning us at the de- 
mand of Union companies because we are not a member of that body, and 
agents who resign us for this reason become parties with the Union com- 
panies in their fight, and I cannot see how they can expect to escape a 
fight when, at the demand of certain companies, they resign us and pro- 
ceed to divide our business among the Union companies, thus destroying 
a plant which we have been years in building”up, and forcing us to build 
a new business at the extra expense and heavy loss ratio which goes with 
such business. 

It is not a question of some one agent resigning for personal reasons, 
which may be justifiable, but it is an assault on our entire agency plant 
by a combination of a large number of leading companies, with a large 
force of special agents and employees, who can cover the ground in a way 
which it is, of course, impossible for us to do. Resignations can be 
made by mail, but new agents cannot be found in this way. It requires 
personal investigation to establish a satisfactory agency, and, realizing 
this, it would be impossible for us to meet the situation without greatly 
disturbing our agency plant, unless we take a position that is fair notice 
to companies and agents generally that we will not submit to this assault 
on our business without striking back. 





Commissioner O’Shaughnessy and the Separation Rule. 
THE following is the final decision of Commissioner O’Shaughnessy of 
Minnesota relative to the separation rule of the Western Union: 

“St. PAUL, December 12. 

“September 13, 1899, the Western Union of fire insurance companies 
adopted a certain rule pursuant to which it appears the members of said 
Union have offered to increase their commissions to such of their agents 
as will cease to represent other than Union companies. On December 6, 
1899, the Honorable Attorney-General of this State confirmed his opinion, 
rendered by this Department on November 16, 1899, in effect that the ap- 
plication of the rule aforesaid is a violation of the anti-trust laws as em- 
bodied in Chapter 359, Laws of 1899. The enforced retirement or exclusion 
of any kind or class of authorized companies from established local 
agencies wherein business is controlled is held to be repugnant to the 
principles sought to be established by this law, in that it would operate 
to deprive some companies and reserve exclusively to others utilities prop- 
erly belonging to all. Therefore, you will take due notice that all com- 
panies who have in any manner, verbally or otherwise, extended to their 
agents an offer to increase commissions upon the conditions cited are 
hereby notified to immediately withdraw the conditional restriction in 
each proposal; and in addition thereto I will also request that you notify 
such agents or representatives in this State that that part of said rule does 
not apply to the State of Minnesota. 

“(Signed) J. A. O'SHAUGHNESSY, 
“Insurance Commissioner.”’ 





New Control for Merchants of Providence. 

A CONTROLLING interest was recently secured by Price, McCormick & 
Co. in the Merchants Insurance Company of Providence, R. I. An offer for 
the company’s business had been obtained from the Hartford Fire, but the 
reinsurance was prevented by some of the stockholders securing an in- 
junction last Thursday. It is understood that Secretary W. P. Goodwin is 
strongly opposed to closing out the company, which is in excellent shape 
and possesses a well-established agency plant. The company was organ- 
ized in 1851, has a capital stock of $200,000, and at the beginning of the 
current year reported assets of $601,215, and a net surplus of $201,384. 
During 1898 an attempt was made to close out the company contrary to the 
wishes of the officers, but so much opposition was aroused that the matter 
was dropped. 





Presentation to A G. Ramsey. 
AT the recent annual meeting of the Canadian Life Managers’ Association 
in Toronto, A. G. Ramsay, the president, retired, and J. K. Macdonald was 
elected his successor. The association held a banquet, the feature of 
which was the presentation of a beautifully illuminated address, bound in 
morocco, to Mr. Ramsay. The address, which was read by Henry Suther- 
land, secretary of the association, was as follows: 

We, the members of the Canadian Life Managers’ Association, avail 
ourselves at this present occasion of presenting you with a brief expres- 
sion of our high appreciation of the manner in which you have discharged 
the duties of president of the association since its organization in 1894, 
and not only in regard to the discharge of the duties of president, but also 
for the arduous and wise counsel which you have offered on many oc- 
casions, and which we cannot doubt were most helpful in the important 
matters which have from time to time been before the association. 











December 21, 1899] 


: Your fellow-members learn with deep regret of your intention of retir- 
ing from the presidency, consequent upon your retiring from the manager- 
ship of the Canada Life Assurance Company, with which you have been 
connected for so many years, and which, under your able management, 
from comparative smallness, has been brought to giant proportions, mak- 
ing it one of the leading financial institutions of our country. 

Believe us, we deeply regret the prospect of losing you from our active 
membership and that you take with you in retiring frum the active and 
onerous duties of the manager the cordial and best wishes of your fel- 
low life managers, and we all hope that you may be long spared to enjoy 
the ease which your long, faithful and successful services so fully merit. 

(Signed), J. K. Macdonald (vice-president), managing director Con- 
federation Life Association; H. Sutherland (secretary), managing director 
Temperance and General Life Insurance Company; William McCabe, man- 
aging director North American Life Assurance Company; W. M. Ramsay, 
manager Standard Life Assurance Company; E. W. Cox, assistant man- 
ager Canada Life Assurance Company; George Wegenast, manager On- 
tario Mutual Life Assurance Company; David Dexter, managing director 
Federal Life Assurance Company; A. McDougall, manager British Em- 
pire Life Assurance Company; B. Hal. Brown, manager London and 
Lancashire Life Assurance Company; Thomas Hilliard, managing director 
Dominion Life Assurance Company; J. F. Junkin, managing director 
Manufacturers’ Life Insurance Company; F. G. Cox, managing director 
Imperial Life Assurance Company; J. H. Brock, managing director The 
Great West Life Assurance Company; David Burke, general manager 
Royal Victoria Life Insurance Company; S. M. Kenny, manager Excelsior 
Life Assurance Company. 











MERE MENTION 


Life Insurance Notes. 
—The Texas Commissioner has licensed the Southern Mutual Benefit Associa- 
tion of Dallas. 
—The Michigan Department has licensed the Fidelity Mutual Life as an old- 
line company. 





—The Upper Providence Relief Association is the name of an insurance con- 
cern recently organized at Port Providence, Pa. 

—Vice-President James H. Hyde of the Equitable Life has been elected a 
trustee in the American Surety Company of New York. 


—The John Hancock Mutual Life is closing an excellent year. Substantial 


progress has been made in both departments. 

—Illinois Bankers Life Association of Monmouth, IIl., has been admitted to 
Iowa and appointed Charles H. Stearns State manager, with headquarters at Des 
Moines. 

—Goodwin B. Smith of Hathway Park, Pa., local representative of the New 
York Life, has been appointed an agency director by the company, for the central 
district of eastern Pennsylvania. 

—The Fidelity Mutual Life has elected George W. Roydhouse, president of 
the Northwestern National Bank, to fill the vacancy in the board of directors 
caused by the death of Charles H. Biles. 

—Judge George W. Wheeler of the New Haven Court has refused to allow 
compensations to the New Haven Trust Company, as receiver for the Connecticut 
Life, until one year’s work has been completed. 

—W. H. Jones of Cincinnati, general agent for the United States of the Inter- 
state Savings Investment Company, has taken into partnership his assistant, 
Larkin C. Smith, under the firm name of Jones & Smith. 

—Charles H. Willcox of the Southern department of the Prudential, whose 
appointment as general agent for the State of Delaware for the same company we 
recently announced, advises us that he has decided to stay at Atlanta with the 
Prudential’s Southern department. 

—The American Fraternity of Washington, D. C., has appointed as superin- 
tendent of its organizing department, Robert P. Manly of Atlanta, Ga., and is 
laying plans to push their business vigorously during 1900, quite a number of 
organizers having already been placed in the field. 

—J. Creagh, agent of the Mutual Reserve Fund Life Association at Portland, 
Ore., has obtained the gold prize, in the shape of a set of gold cuff links set in 
diamonds, for having written, in the month of September last, the largest amount 
of paid-for business for his company in the United States. 

—John F. Love, a prominent banker of Gastonia, N. C., added $100,000 to his 
life insurance last week through the efforts of W. T. Rankin, special agent of the 
Equitable Life in the agency of W. J. Roddey of Rock Hill, S. C. Mr. Love 
now carries $300,000 insurance, of which $234,000 is in the Equitable. 

—Bankers Life Insurance Company of New York has made commendable 
progress since qualifying in the old-line ranks. It has just received its license 
in New Jersey, and is now operating in eight States, including Maryland, Massa- 
chusetts, New York, New Jersey, North and South Carolina, Pennsylvania and 
Rhode Island. 

—Readers of the December number of The Century Magazine who failed to 
enthuse over it must have been hard to please. In the quality of its matter and 
the beauty of its illustrations it surpasses any previous number. The instalment 
of the life of Oliver Cromwell, by John Morley, makes as interesting reading 
as the finest romance. 

—The current year will show for the Grand Fraternity of Philadelphia a record 
of unprecedented growth, both in members and financial strength. The reserve 
fund is now b yfart he largest in proportion to membership to that of any other 
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fraternal society in this country. Local branches have been established in Hazel- 
ton, Pa., also Bristol, Pa. Professor O. L. Massinger, A. M., M. D., will soon 
open up an office at Bridgeport, Conn., and from that point will supcrintend 
the work in that State. 

—The Mutual Life is investigating the death of Frank E. Taylor of Kansas 
City, who carried a $50,000 policy, and was reported to have been burned to 
death at Alpine, Coi., some time ago. His widow is preparing to fight for the 
money in the courts in case the company deems the proofs of death insufficient 
to warrant immediate payment. 


—The Merchants Life Association of Toronto will probably be merged with 
another company in the near future. The concern was organized in 1896 with 
Hon. John Dryden as president, and has about $350,000 of insurance in force. 
An industrial branch, which was recently established, has been wound up, and 
premiums are being returned. 


—Duke A. Putney, who for the last two years has represented most successfully 
the Sun Life Assurance Company of Canada as superintendent of agents in its 
thrift department for the Richmond, Va., district, has resigned to accept a more 
lucrative and responsible position with the Union Mutual of Portland, Me., as 
general agent for Richmond, Va., and vicinity. 

—F. J. Lee-Smith, general manager of the Credit Assurance and Guarantee 
Corporation, Ltd., of London, was in New York last week. He has visited 
Canada on matters of business connected with his company, and sailed for home 
on Saturday. The company does quite an extensive reinsurance business on 
Canadian and American fire and casualty risks. 


—The United Brothers and Sisters of New Jersey is a new fraternal organized 
by the dissatisfied members of the Knights and Ladies of Honor. Revolution 
and secession seem to be rapidly spreading through the ranks of the latter or- 
ganization, and it looks as if the new concern will eventually absorb the entire 
New Jersey membership of the Knights and Ladies.* 

—James F. Reynolds, secretary of the Union Fraternal League of Boston, and 
a leading citizen of Somerville, Mass., was elected alderman on the Republican 
ticket at the town election there last week. Mr. Reynolds is prominent in fra- 
ternalism as well as in politics, having held positions of trust in a number of 
the leading orders, prior to taking the management of the Union Fraternal 
League, which is now growing rapidly. . 

—The threatened litigation between the Covenant Mutual Life of St. Louis and 
a number of prominent citizens of Quincy, IIl., has been declared off, having 
been quietly settled. The trouble was the outcome of the alleged flowery prom- 
ises of one of the company’s agents, to a number of people who took out in- 
surance on the strength of his arguments and promises, and then started in to 
bring suit against the company, when the promises were not fulfilled. 

—The Massachusetts Mutual Accident Association celebrated its sixteenth an- 
niversary on December 8. The week ending December 9 was consequently made 
anniversary week, during which the agents presented Manager George E. Mc- 
Neil with a good number of extra applications. Accompanying the extra appli- 
cations were appreciative and congratulatory letters from the agency staff, who 
have evidently been as liberally treated as the policyholders, for they one and all 
are loud in their praises of the company and its management. Some have been 
with the company throughout its entire career. 

Judge Stough of the Chicago Superior Court handed down a decision last 
week in a case which has attracted more or less attention in life insurance 
circles throughout the country. The decision held that, where option is given to 
the insured to pay the premium semi-annually or quarterly, and where it does 
not specifically provide for “advance” payment of the same, such payment may 
be legally made at any time prior to the expiration of the quarter. The form on 
which this decision was rendered is practically identical with those used by 
most of the companies. 

—Jacob Boehm, a wholesale liquor dealer of Denver, Col., took out a $30,000 
policy in the Germania Life, and the following month assigned it to the First 
National ‘Bank of that city as collateral security for debts aggregating $50,000. 
Four months later his stock was attached, and when he learned that his place 
was in the hands of the sheriff he retired to a hotel, where his dead body was 
found some hours later. This happened in 1892, and the bank has been endeavor- 
ing to collect the amount of the policy from the company for the past seven 
years. The policy contained a suicide clause, and the latest trial of the case has 
resulted in a verdict for the company. 





Fire Insurance Notes. 

—Lafayette of New York has entered Michigan. 

—Rate cutting is causing quite a little dissatisfaction among the St. Louis local 
agents. 

—Carolina Fire of Wilmington, N. C., has resigned from the South-Fastern 
Tariff Association. 

—Retail Merchants Mutual Fire has been formed by the Retail Grocers Asso- 
ciation of Minneapolis. 

—Maitland & McAvoy have been appointed agents for the State of Liverpool 
for Chicago and Cook county. 

—Attorney-General Monett of Columbus, Ohio, has filed a motion for a new 
trial in the insurance ouster cases. 

—National Fire of Baltimore has been ordered dissolved by Judge Wickes of 
the City Circuit Court of Baltimore. 

—After January 1, the Ohio and Michigan business of the Merchants of Newark 
will be reported direct to the Western department in Chicago under the managé- 
ment of R. H. Garrigue. General Agent A. W. Parsons of Cleveland, who has 
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heretofore had charge of the above territory, will continue as supervisor and in- 
spector of business therein. 

John W. 
Wisconsin and Minnesota on 


3rooks will become special agent of the Delaware and Reliance for 
January 1. 

Walter J. Chase has been appointed special agent of the American Fire of 
Vhiladelphia for Western Pennsylvania. 

C. M. Nichols & Co. have been appointed sole agents and managers of the 
Greenwich of New York in Cook county, Il. 

Application for membership, of General Agent Patillo of the Hamburg-Bremen 
at Atlanta, has been received by the Western Union. 

Eg. T. 
and B. F. 


Bowden has been appointed special agent of the Greenwich in Lowa, 
Collins in Missouri, Kansas and Oklahoma. 

National Automatic Fire Alarm Company has appointed as its agent in Wash- 
ington, D. C., A. P. Newton of the firm of Hill, Newton & Co. 

Henry C. Landis of Baltimore, Md., committed suicide on Friday last. He 
was secretary of the Board of Trade, and a prominent insurance man. 

Leslie A. Wright, of San Francisco, assistant general agent of the Sun, has 
5. .B. #. 

FF. M. Green, who resigned as special agent of the Manchester for lowa and 
Nebraska, will be succeeded by W. H. Dale, with headquarters at Omaha. 


resigned, Davis & Son were recently appointed general agents. 


Washington Fire Underwriters Association are pushing the bill now before 
Congress to establish an insurance department for the District of Columbia. 
Superintendent Bowden of the Chicago Underwriters has been authorized to 
Jarrett, promoted to be elevator inspector. 
C. & A. W. Parsons of Cleveland 
January 1. 


employ a regular inspector, vice 
Agencies of M. Buchman & Son and T. 


will consolidate under the name of Buchman, 
. 

Dold Packing Company of Kansas City has offered a one per cent discount 

to companies who pay on their loss which occurred last fall, before December 20. 


’arsons & Co., on 


H. B. Fargo of Chicago has been appointed special agent of the Traders of 
New York for the Western States, who will resume business in that section on a 
small scale. 

Executive committee, as a whole, will hear the case of T. A. Bowden, Super- 
intendent of Ratings of the Chicago Underwriters Association, in the Newberry 
Library risk. 





Insurance Company at Chicago has made 
The Union of Philadelphia has de- 


Brush of the Boston 
application to The Union for membership. 


cided not to join. 


Manager 


Secretary William Trembor of the German of Freeport is endeavoring to put 
on foot a movement for the protection of the interests of non-Union companies 
in the present crisis. 

J. R. Sutton of Hillsdale, Mich., has been appointed special agent for Ohio 
and Michigan by the Royal Exchange Assurance. He was formerly special agent 
in Michigan for the Royal. 

Attorney-General Davis has approved the documents of the Potomac Fire of 
Georgetown, D. C., for admittance to New York State, and also those of the 
“Salamandra” of St. Petersburg, Russia. 

Headquarters in Ponce, Porto Rico, has issued an order to establish a Board 
of Insurance and Surety Commissioners, to examine all companies doing business 
in the island and to enforce certain requirements. 

Julius J. Karshay has been convicted and sentenced to ten years in State 
prison for attempted arson. Karshay attempted to fire his delicatessen business 
at 1908 Lexington avenue the day after he had insured same. 

Board of Underwriters of Youngstown, Ohio, has addressed a circular letter 
which 
December 5, requesting companies to comply with such resolution. 


to companies in regard to the single agency resolution, was cdopted 


The tax returns to Chicago show total business for 1899 as $6,205,358, which 
is a decrease of over $100,000. Of the 161 companies reporting, 89 showed a de- 
crease, 61 an increase and 11 reported new business of $78,520 on previous returns. 

Special agents of the South-Eastern Tariff Association who are investigating 
the alleged violations in North Carolina have found very few cases. The ma- 
jority are of long standing and only one case of a serious nature has been found. 

General Agent J. W. 
change in 


Beilstein will supervise the business of the Royal Ex- 
Kentucky, Tennessee, Arkansas, North and South Carolina, but the 
local agents will report to the United States manager in New York, efter the 
first of January. 

So many complaints have been received by the Indianapolis Board of Fire 
Underwriters that the Indianapolis agents were cutting rates outside of the city, 
that they have decided to pass a rule requiring members to observe tar! rates 
throughout the State. 

A. Jones of the Artisans Mutual Fire of Milwaukee has been re- 
moved and Attorney-General Hicks has filed an intervening petition to revoke 
the charter. 


Receiver T. 


Two assessments have been levied on the policyholders, and they 
have asked to be relieved. 

Teutonia of Allegheny, represented in Illinois by C. M. Nichols & Co. of 
Chicago, has reinsured its liability in that State in the Greenwich. The company 
may not withdraw from the State, but may continue with clean books under the 
same management as _ heretofore. 

Cincinnati Underwriters Association elected the following officers and com- 
mittees for the ensuing year, at the annual meeting on 14th inst.: President, 
Charles A. Farnham; vice-president, Charles O. Gansel; secretary, E. C. Harding; 
treasurer, K, F. Bennedorf. Executive committee, F, T. Cloud, W. J. 


- 


Wright, 
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L. E. Guntrum, L. L. Rach, R. H. Kemper, W. S. Heckle and E. W. Burnett. 
Salvage corps committee, E. E. Shipley, James Mortgomery and William Stedel- 
man. 

—Frank W. Rood of Chattanooga, Tenn., and V. FE. 
new Chicago agency firm to be known as Rood & Matlock, and will have the sole 
agency of the Farmers and Merchants of Lincoln and a representation of the 
Niagara, with several other companies, 


Matlock have formed a 


—Union companies have been notified by the Minnesota committee to withdraw 
any offers of graded commissions coupled with conditions deemed in violation 
of the anti-trust law of the State, in order to conform to the ruling of Insurance 
Commissioner O’Shaughnessy of Minnesota. 

—William Trembor, secretary of the German of Freeport, has resigned from the 
Illinois State Board. F. T. McAnally, Illinois special of the Continental, has 
also resigned from the same body. Harry Hall, Wisconsin special for the Con- 
tinental, has resigned from the Field Club of that State. 

—Application to have the receiver of the Automatic, Textile and Protective 
Mutuals of Philadelphia discharged was denied by the court. G. W. Shoemaker, 
who was appointed receiver, has never had access to the books, and it was to 
prevent him from examining same that this case was brought up. 

E. T. 
Walter Atwater, who has handled Towa, will take charge of Minnesota with head- 
quarters at Minneapolis. B. F. 
sas and Oklahoma. These changes will take effect on the first of the new year. 


Bawden has been appointed special agent for Iowa for the Greenwich. 
Collins becomes special agent for Missouri, Kan- 


—David Glover has begun suit in the New Orleans Court to annul the charter 
of the Provident Fire Insurance Company, Ltd., and secure bonds and mortgages 
which he was induced to place in trust with said company to secure its supposed 
very valuable charter. Louis C. Jacobs is named as principal in inducing Glover 
to enter. 

Because the entrance fee was not returned when admittance to Nebraska was 
refused to one of the large insurance companies of New York city, a suit is 
threatened, and other Eastern companies are looking forward to it as a test of 
the laws of that State. The Commissioner refused admittance to this company 
because it had not complied with the law. 

—Adjusters appointed to investigate the loss of Strawbridge & Clothier, at 
Philadelphia, are wondering how they are going to prove loss when part of the 
damaged goods have been sold. When the adjusters called, at the appointed 
time, on the assured they were informed that the goods had been sold and the 
assured put in his claim for the difference between the value and the selling 
price. 

—The first case for breaking the agreement—that underwriters cutting rates 
should give up their companies and retire from business—which was agreed upon 
last month among the Jackson, Miss., underwriters, will come up for trial this 
week, and is looked forward to with great interest as the companies claim that 
the South-Eastern Tariff Association has no constitutional right to provide such 
measures. 

The Colonial Fire Insurance Company, organized by a number of prominent 
Washington business men, has been incorporated under the laws of West Vir- 
ginia. It has a capital of $100,000, fully paid up, with power to increase to $500,- 
000, and will do business in Virginia, West Virginia, and the District of Colum- 
bia on and after January 2. President, S. W. Wood- 
ward; first vice-president, M. M. Parker; second vice-president, S. Parker; 
attorney, Jackson H. Ralston; secretary and treasurer, E. Quincy Smith. The 
directors are: J. F. Barbour, C. C. Duncanson, R. G. Bickford, M. M,. Parker, 
W. J. Lambert, S. Parker, A. L. Powell, J. H. Ralston, F. H. Smith, S. W. 
Woodward, Nathaniel Wilson, J. K. McCannon and George Truesdell. 


The officers proposed are: 











TOO LATE FOR CLASSIFICATION. 
Traders Fire of New York has succeeded in its mandamus suit to secure a 
license in Illinois. 





Erie Fire of Buffalo has ceased operations in Maryland and will not ask for 
a renewal of its license in 1900. 
-—-Harry Nicodemus succeeds Van_ Lear 
Fidelity and Deposit Company of Baltimore. 
German-American Federation of Chicago and the Crescent Life Association 
of East St. Louis, are two new fraternals in Illinois. 
_ —Home Insurance Company has notified its Minnesota agents that it 
in that State to the fifteen per cent commission basis. 
-The bill for national supervision of insurance was introduced by Senator 
Platt of Connecticut in the United States Senate on Monday. 
—Commissioner Craig has turned in to the State Treasurer of Tennessee the 
sum of $22,115, collected from various insurance companies for back taxes. 
_—American Casualty Company of Milwaukee has changed its title to Western 
Casualty Company. John T. Kelly is president, and P. J. Kelly is secretary. 
—Berlin Mutual Fire Insurance Company of Berlin, Ont., is increasing its sub- 
scribed capital to $300,000, and offers $85,000 of the increase for sale at £100 per 
share. 


Black as assistant secretary of the 


returns 


_—A bill has been introduced in the Virginia legislature to incorporate the 
South Atlantic Life Insurance Company. It will have a capital stock of $100,- 
000, with power to increase to $300,000. 

On Tuesday, counsel for the Mutual Life in the Robinson suits at Elmira, 
commenced argument on a motion to non-suit. It was expected by lawyers who 
have been following the case that the motion would be granted. 

—At a meeting of the stockholders of the Manhattan Fire on Tuesday, the 
action of the directors in increasing the capital stock from $250,000 to $500,000 
was unanimously ratified. The additional stock will be immediately paid in at 


the rate of $150 per share, thus adding $125,000 to surplus account. 
_—Supreme Court of Nebraska has decided the Weaver law to be unconstitu- 
tional, basing his decision on the tax sections. This throws out Governor Poyn- 
ter’s administration of the insurance department which reverts to Auditor Cor- 
The insurance interests as a result are very much muddled, 


nell, 
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Mercantile Agencies. 


Higency Wants. 











OLMES MERCANTILE AGENCY 


Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engaged only in furnishing them REPORTS, INVESTIGATIONS and INSPEC- 
TI S in any part of the United States and Canada from reliable Attorneys-at-Law, and no 
pains or expense is spared to get reliable, prompt and satisfactory reports. 

THERE IS NO SUBSCRIPTION FEE REQUIRED. : 
My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous morth. Special trained Inspectors in my employ in all large cities. I have per- 
mission to refer to any of the many Companies for whom I now do business, Corres- 
pondence solicited. 


CHARLES B. HOLMES, Proprietor, 


HE INSURANCE BUREAU 


Will furnish prompt and ‘veliable reports from any locality in 
the United States or Canada, on applicants, agents, examiners, disability 
claims or death losses. Selected Corps of Correspondents. Experienced 


182 NASSAU 8T., NEW YORK, N. Y. 








Insurance Inspectors. Expert Accountants and Auditors. Confidential 
Work Solicited. Correspondence Invited. 
BOSTON. SPRINGFIELD. HARTFORD. NEW YORK. CHICAGO. 








Hetuarial, 


AVID PARKS FACKLER, 


Ex-President Actuarial Society, 
CONSULTING ACTUARY, 
35 Nassau St., NEw York (Rooms 1404-5). Telephone, 5427 Cortlandt. 
Letters addressed—D, P. Fackler, Actuary, New York,—arrive promptly. 











M ILES MENANDER DAWSON, 


CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 


Room 556, No. 11 Broapway, New York, N. Y. 








figency Wants. 








_ MOST PROGRESSIVE LIFE COMPANY 


Desires an up-to-date man to take charge of West Virginia. 


Address in confidence, ‘‘ W. B.C ,” Mgr., 


Care SPECTATOR, P. O. Box 1117, New York City. 





A MERICAN UNDERWRITERS’ AGENCY, 


F. C. WHEELER, Manager, 


52 Broadway, New York City. 





YOUNG MAN, WHO HAS HAD NINE YEARS 


experience in fire insurance business, local agency, inspecting and some adjust- 
ing, would like a position, fair pay and a chance to advance. Can furnish best of 


references. Address, ‘‘ F. J. G.,’’ care of THe Spectator. P, O. Box 1117. 








HE MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY, SPRINGFIELD, MASS. 


INCORPORATED 1851, 


Assets, Jan. 1, 1899, $22,035,448.27. 
Surplus, - - ~ 


Liabilities, $20,075,945.11 
$1,959,503.16. 


Definite paid-up and cash surrender values written in every policy. 


HENRY M., PHILLIPS, SscreTary 


JOHN A. HALL, Presipenr. 


New York Office: 71 and 73 BROADWAY 


Grorce J. WicHT, Manager. 





ITY MANAGER FOR ONE OF THE LARGE LIFE 


Companies, near New York. Anexceptional opportunity to right man. 
Address, “ABILITY,” 
Care of Spectator, P. O. Box 1117, New York City. 


1900 CONTRACTS NOW veataey Aue COMMISSION 


HERBERT N. FELL, General Agent, 
THE MUTUAL LIFE INSURANCE COMPANY OF NEW YORK, 
Renewals if desired. Witmincton, DELAware. Correspondence confidential, 


ANTED — DISTRICT MANAGER. THE BEST 
part of VIRGINIA open, ELEVEN counties. HEADQUARTERS, 
second largest City in State. Only EXPERIENCED men need apply. 
BOND and REFERENCE required. 
THE SUN LIFE ASSURANCE COMPANY OF CANADA, 
E. S, FREEMAN, Manager, Box 228, Richmond, Va. 


ANTED—AN EXPERIENCED SPECIAL AGENT 
to travel in Western Ontario. Top contract to right party. Apply 
with references to 
THOMAS MERRITT, General Agent, 


Tue Mutua Lirg INSURANCE COMPANY OF NEW YorK, 











Bank of Commerce Building, TORONTO, CANADA, 


ANTED-THREE DISTRICT MANAGERS FOR 

Union, Essex and Hudson Counties, For THE Sun Lire Assur- 

ANCE COMPANY OF CANADA. Renewal Contract with top-notch commis- 
sion, 





Apply THOS. R. RAITT, State Manager, 
1o W. STATE ST., TRENTON, N. J. 


Other portions of the State open for first-class men. 





ANTED.—A FEW DISTRICT MANAGERS IN 
New York State, for the Manhattan Life Insurance Company, of 
New York ; exclusive territory ; liberal renewal contracts. Address: 
O. C. MAYNARD, State Agent, care of The Company, or 
Syracuse, N. Y. 





TATE AGENCY OF OHIO.—WASHINGTON LIFE 
INSURANCE CO. of New York. Intelligent and capable men, 
carefully educated in Life Insurance field work. Worthy men paid salaries 


and expenses. Write 
DR. E. ©. SKINNER, General Manager, 
24 CAREW BUILDING, 
CINCINNATI, OHIO 


ENERAL AGENTS RENEWAL CONTRACT FOR 
THE STATE OF WYOMING, NOW OPEN. 


J. STANLEY EDWARDS, Manager, 
Rocky Mountain Agercy. 


# TNA LIFE INSURANCE CO., Boston Bldg., Denver, Colo. 


Leila GOOD MEN WHO ARE LIFE 
INSURANCE SELLERS. 
Will give them some specially good territory which, with the new con- 
tracts of the Mutual Life, will insure them big money. Commissions and 
advances liberal. 








H. L. REMMEL, General Agent, 
Tue Mutvat Lire Insurance Company oF New York. 
For Arkansas and the Indian Territory. LITTLE ROCK, ARKANS(\AS, 


N EXPERIENCED LIFE INSURANCE MAN, 
with a good record, can secure an EXCEPTIONAL contract to close 
business ‘‘ spotted” by other agents in a well organized agency. 
Address immediately, with record, 
“OPPORTUNITY,” care of SPECTATOR, >, 


P. O. Box 1117, New, York City. 











CATALOGUE OF 


INSURANCE PUBLICATIONS, 


Sent on receipt of five cénts in stamps. 
~« & F 


THE SPECTATOR COMPANY, , 





95 William Street, NEW YORK. 
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tnsurance Hdjusters. 


ESTABLISHED 1866. 
ENRY A. LANDGRAFF & CO., 


ADJUSTERS OF FIRE LOSSES FOR THE INSURED. 
REFERENCES: 


The H. B. Claflin Company, Tefft, Weller & Co., Sweetser, Pembrook & Co., Heywood 
Bros. & Co., The New York Biscuit Co., McKesson & Robbins, Dodge & Olcott. 


OFFICES : 
NEW YORK, 49 Cedar St. BOSTON, 75 State St. 
PHILADELPHIA, 416 Walnut St. BUFFALO, 202 Main St. 
BALTIMORE, 12 South St. 











Insurance Lawyers. 








D. GARRETT COMPANY, 
INSURANCE LAW AND COLLECTIONS. 


Adjusters and Collectors of Claims under Life, Fire, Marine 
and Accident Policies Against Stock Companies, Mutuals, 
Lloyds and Assessment Life Companies. 

REPRESENTED BY COUNSEL IN 
EVERY INSURANCE CENTER. 
HEAD OFFICE: 29 LIBERTY STREET, NEW YORK. 








Prominent Agents and Brokers. 








OTHSCHILD & CO., GENERAL AGENTS OF 

THE COMMERCIAL FIRE INS. CO., 

of Wilmington, Del., and other standard stock companies. 
Solicited throughout the United States and Canada, 

4II AND 413 WALNUT ST., PHILADELPHIA, PA. 


Excess Lines 





OHN H. MULDOON, INSURANCE, 
Security Building, St. 
Places excess lines of Insurance in the South with responsible Companies, 


SOUTHERN AND WESTERN BUSINESS TAKEN CARE OF. 
LONG DISTANCE TELEPHONE, MAIN 2739. 


Louis. 





GENERAL AGENCY OF 
ILLIAM G. KINNEY, 
REPRESENTING 
VICTORIA-MONTREAL FIRE INSURANCE CO., OF CANADA. 
MINNEAPOLIS FIRE & MARINE INS, CO., MINNEAPOLIS, MINN. 


Excess Lines on good business solicited from agents and brokers throughout the 
United States. 


49 Liberty St., New York, 





CHARLES TREDICK. . ESTABLISHED 1869, W. C. Bennett, 
HARLES TREDICK & CO., INSURANCE AGENTS 
and Brokers, 389 Walnut Street, Philadelphia, Pa. Special attention given to 
Surplus lines, 


EHM & VAN DEINSE, 
Representing German of Freeport, Ill. ; Pacific of New York; 
Rochester German of Rochester, N. Y. Surplus lines a specialty. 








CycLone. ACCIDENT, CasuaLty. 
ILL, NEWTON & CO., GENERAL AGENTS, 


DistTricT OF COLUMBIA, MARYLAND, 
VIRGINIA, WEST VIRGINIA. 


sO2 F.- Street, N. W., - ~ WASHINGTON, D. C. 
Agents Wanted. Surplus Lines on good risks solicited. 


Firs. 














ANTED, BY THE CONNECTICUT GENERAL 


Life Insurance Company of Hartford, Conn., as District Agents, energetic, reli- 
able men, who can and will personally secure application for insurance. 
reference and experience (if any), the COMPANY. at Hartford Conn. 


Address, with 





Prominent Agents and Brokers at Chicago. 





Gro, W. Montcomsry. M. L. C. Funxnouser. 


FEO... W. MONTGOMERY & CO., INSURANCE 

Agency, 184 La Salle St., ‘‘ The Temple,” Chicago, Ill. Agents for American Ins. 

Co., Newark; Firemens Ins. Co., Newark; Concordia Fire Ins, Co., Milwaukee ; Wiscon- 

sin Fire Ins. Co. of Milwaukee ; Caledonian-American Ins. Co., of New York, and Lloyds 
Plate Glass Ins. Co., of New York. Telephone, Express 303, 





JOHN NAGHTEN. 
OHN NAGHTEN & CO., 


FIRE INSURANCE, 
181 LA SALLE STREET, CHICAGO, ILL. 


M, J. NAGHTEN. 


Established 1863. 





Established 1876, 
T. H. Wesster. E. N. Wizey. C, P. Jennincs, 
EBSTER, WILEY & CO., 
INSURANCE IN ALL ITS BRANCHES, 
166 La SALte Street, CHICAGO. 


Illinois State Agents, Commerce Insurance Co., Albany, N. Y. 
Cook County Managers, Lion-Fire Insurance Co., London, Eng. 


A. W. Becker. 





AMES R. WILSON & CO., 
234 LA SALLE STREET, CHICAGO, ILL. 
GENERAL FIRE INSURANCE AGENTS AND BROKERS. 
General Agents for the 
COMMERCIAL FIRE INS, CO. oF WILMINGTON, DELAWARE. 


Surplus Lines and Special Hazards placed in Standard Stock Companies, 
CoRRESPONDENCE SOLICITED. 





T. MARSHALL & CO.,, 
e 470 Calumet Building, No. 189 La Salle Street, Chicago, 
large lines on all classes of insurable property. 


FIRE INSURANCE, 
Facilities for placing 





ESTABLISHED 1890. 


J. RUSSELL & CO., 
e 177 LA SALLE STREET, CHICAGO, ILL. 


GENERAL FIRE INSURANCE AGENTS AND BROKERS. 


Special facilities for placing Surplus Lines, Special Hazards and 
Agents’ Brokerage throughout the United States. 





OLGER DE ROODE, 


GENERAL INSURANCE AGENCY, 
166 La SALLE Street, CHICAGO. 


Dymmetng Queen Insurance Co., of America, United Firemens Insurance Co., Phila- 
elphia. 


Over 25 years ~ ee in the theory and practice of insurance in all its branches 
Your patronage invited, 








ESTABLISHED 1858, 


HE THURINGIA INSURANCE CO. 
OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 41 and 43 Cedar Street, New York, N. Y. 
F, G. VOSS, Manager and Attorney. 





© hee $1750 FIRST YEAR, OVER $2500 SECOND 
years paid to agents who write one application daily. For particulars, write 
A. E, FORREST, Secretary, 
NORTH AMERICAN ACCIDENT INS. CO., 
217 LA SALLE STREET, CHICAGO 


HE McGILLIARD AGENCY CO. 
General Agents of the 
VERNON INSURANCE AND TRUST COMPANY AND INDIANA UNDERWRITERS. 
Also State Agents for Indiana and Kentucky for the 
ERIE FIRE INSURANCE CO. of Buffalo, N. Y. 
Address: 145 and 147 East Market Street, Indianapolis, Ind. 








